Day 5: Networking and Relationship Building

The Value of Networking:

e Understanding why networking is essential for coaches.
e How it can lead to collaboration, referrals, and personal growth.

Identifying Networking Opportunities:
e Discovering various networking channels, including in-person events, online communities,
and social media platforms.
e Finding the right networking opportunities that align with your goals and niche.
Networking Event Research
¢ |dentify upcoming networking events or communities that you'd like to participate in.
Building Authentic Connections:
e Techniques for authentic networking, including active listening, empathy, and meaningful
conversations.
e How to present yourself professionally and authentically to leave a lasting impression.

Examples:

e Share stories or anecdotes related to your coaching journey when networking.
e Ask open-ended questions and express genuine interest in others' stories and experiences.

Leveraging Social Media for Networking:

e Strategies for connecting with fellow coaches, potential clients, and influencers on
platforms like LinkedIn, Twitter, and Instagram.

e The dos and don'ts of networking on social media.

Session 5: Following Up and Nurturing Relationships:

e The importance of timely and personalized follow-up after networking events.
e How to nurture relationships over time and offer value to your network.
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