
Angel Richardson

The importance of knowing your target audience inside and out.
How identifying your ideal client helps tailor your USP to their needs and desires.

Reflecting on your coaching methods, values, and unique approach.
Determining what makes your coaching style stand out from the competition.

How your USP can evolve as you gain experience and insights.
Strategies for staying adaptable and relevant in a changing coaching landscape.

Work on creating a compelling USP statement that encapsulates what sets you apart as a
coach.
Ensure it addresses the specific needs and desires of your ideal clients.

Strategies for effectively communicating your USP on your website, social media, and
marketing materials.
Utilizing storytelling and testimonials to illustrate how your coaching transforms lives.

Practice delivering your USP statement confidently and authentically.
Solicit feedback from peers or mentors to refine your message.

Day 2: Crafting Your Unique Selling
Proposition (USP)

Understanding Your Ideal Client:

Defining Your Coaching Style:

Evolving Your USP Over Time:

USP Statement Development

Showcasing Your USP:

USP Presentation Practice
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1. Career Transition Coach:
USP: "Guiding professionals through career changes with a focus on passion, purpose,
and practical steps."

2. Health and Wellness Coach:
USP: "Transforming lives through holistic wellness, with a science-backed approach to
nutrition, fitness, and mindfulness."

3. Business and Entrepreneurial Coach:
USP: "Helping startups and entrepreneurs navigate the complexities of business growth
through strategic planning and actionable insights."

4. Confidence and Self-Esteem Coach:
USP: "Empowering individuals to unlock their inner confidence and unleash their full
potential through a proven mindset transformation process."

5. Relationship and Marriage Coach:
USP: "Rekindling love and rebuilding bonds by providing couples with effective
communication strategies and practical relationship tools."

Examples


